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• Macro indicators are showing early signs of turn around, after 2 years of sub 5% growth. 
GDP expected to grow 5.5% in FY15  

• However, the improvement has been feeble and clear signs of recovery are yet to emerge;  
Structural reforms needed to unlock India’s growth potential  

• High interest rates and geo-political uncertainty continue to impact business confidence. 
Forex volatility continues 

• Sentiment towards IT education training remains weak due to muted on-ground hiring of 
fresh graduates 

• Prolonged College admission cycles and uncertainty over university program structure 
delays student decision making.  

• Changing technology trends and increase in just-in-time hiring of skilled workers creating 
new opportunities for training sector 

• Spending on Corporate Training in USA & Europe remains robust, although sales cycles and 
transition periods remain stretched  

Business environment has been weak. Expect modest turn around during the year 

2 Environment 



SLIDE 

Cloud Campus 
 

 73,500 enrolments 

 217 centres cloud 
enabled 

 94 courses on 
cloud 

 

MTS 
 

 21 Global customers  

 Revenue visibility at 
$180 million 

 MTS contributes 
86% to CLS business 
in Q1 

nGuru 

 

 2,301 Schools 

 NGSA contributes 
62% to SLS 
business mix in Q1 

 

Yuva Jyoti 
 

 27,900 + 
enrolments 

 Reach expands to 
74 locations 

Individual Corporate Schools Skills 

NIIT Growth Platforms 3 

Profitability, Liquidity and Capital Efficiency 
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Corporate Learning Solutions 

• Strong sequential and YoY growth in CLS 

• Revenue up 32% YoY; EBITDA margin at 12% (up 90 bps YoY) 

• MTS revenue up 53% YoY; contributes 86% to CLS revenues 

• 3 Letters of Award for new orders; Contracts to be signed in Q2 

• Revenue visibility at $ 180 Mn 

School Learning Solutions 

• NGSA Revenue up 14% YoY; contributes 62% to revenue mix versus 50% in Q1 LY 

• Order Intake of INR 160 Mn; added 129 schools during the quarter 

Individual Learning Solutions 

• Cloud campus and aggressive cost management counter the adverse impact of operating 
leverage and cost inflation 

• Multi stream, modular Revolution GNIIT launched; 20% enrolments for Beyond-IT Streams 

• Revenues from Beyond-IT products contribute 32% to revenue mix 

Overall NIIT 

• Revenue at INR 2,253 Mn (up 1% YoY); EBITDA at INR 128 Mn (up 23% YoY)  

• EBITDA margin improves by 101 bps YoY to 6%; PAT at INR 6 Mn versus Loss of INR 94 Mn 

• DSO at 119 days (vs 157 days YoY) 

4 Q1’FY15 Highlights 

www.niit.com recognized 
as the "Best Educational 
Website” at the Digital 
Marketing Conclave 2014, 
by Think Media Inc.  

http://www.niit.com/
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• Strong growth in Corporate Learning helps overcome weakness in IT training and completion of 
large GSA Contracts during FY14 
 

• Aggressive cost optimization helps offset cost and wage inflation; EBITDA up 23% YoY 
 

• Depreciation down 19% YoY, reflecting reduction in capital intensity 

5 Key Financials 

INR Mn Q1 FY15 Q1 FY14 YoY

Net Revenue 2,253 2,222 1%

Operating expenses 2,125 2,118 0%

EBITDA 128 104 23%

EBITDA% 6% 5% 101 bps

Depreciation 171 210 -19%

Net Other Income -35 -81 57%

Tax 19 33 -41%

Share of Profits from Associates 103 128 -19%

PAT 6 -94 106%

Basic EPS (Rs.) 0.0 -0.6 106%
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Net Revenue 

EBITDA 

Business Mix 6 

Individual
32%

Schools
18%

Corporate
49%

Skills
1%

Q1 FY15

Individual
43%

Schools
19%

Corporate
38%

Skills
0%

Q1 FY14

Growth 

Individual -23%

Schools -7%

Corporate +32%

Skills +216%

Individual
1 Schools

22 

Corporate
128 

Skills
(23)

Q1 FY15

Individual
5 Schools

32 

Corporate
90 

Skills
(23)

Q1 FY14

INR Mn Change 

Individual -4 Mn

Schools -11 Mn

Corporate +39 Mn

Skills +0 Mn
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• Revenue in USD terms up 8% QoQ, and up 23% YoY 

• Strong business momentum, driven by 53% growth in MTS; 
MTS contributes 86% to CLS revenues vs 74% LY 

• Order Intake of $16.2 Mn; Pending Order Book: $62.2 Mn; 
72% executable over next 12 months 

• Revenue Visibility @ $180 Mn 

• 3 Letters of Award received; Contracts to be signed in Q2 

 

Corporate Learning Solutions 

INR Mn Q1 FY15 Q1 FY14 YoY

Net Revenues 1,113 844 32%

EBITDA 128 90 43%

EBITDA % 12% 11% 90 bps
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• Student sentiment continues to remain weak; limited on- 
ground hiring activity for college students/ fresh graduates 

• Multi-stream, modular Revolution GNIIT launched; 20% 
enrolments in GNIIT for Beyond-IT Streams 

• Beyond-IT products contribute 32% to revenue mix versus 
24%  in Q1 FY14; Revenue from Beyond-IT up 3% YoY 

• Beyond-IT enrolments up 31% 

• Overall placements at 6,623 

Individual Learning Solutions 

INR Mn Q1 FY15 Q1 FY14 YoY

Net Revenues 726 948 -23%

EBITDA 1 5 -4 mn

EBITDA % 0% 0% -39 bps



SLIDE 

 9 

• NGSA revenue up 14% YoY; contributes 
62% to revenue mix versus 50% in Q1 
LY 

• Revenue impacted by completion of 4 
GSA contracts last year 

• 129 new schools added during the 
quarter; Order intake of INR 160 Mn 

• Pending Order Book: INR 4,179 Mn, 
26% executable over next 12 months  

School Learning Solutions 

INR Mn Q1 FY15 Q1 FY14 YoY

Net Revenues 394 424 -7%

EBITDA 22 32 -33%

EBITDA % 6% 8% -214 bps
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• NYJ programs now available at 74 locations 

• Over 8,000 enrolments during the quarter; up 320% 
YoY 

• Order Intake of INR 76 million  

Skill Building Solutions 

Net Revenues Q1 FY15 Q1 FY14 YoY

Net Revenues 19 6 216%

EBITDA -23 -23 0 mn
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On a continuing business basis 

Headcount down 15 QoQ and 352 YoY 

People 

3,607 
3,478 3,427 3,324 3,279 

3,129 
2,969 2,942 2,927 

AMJ'12 JAS'12 OND'12 JFM'13 AMJ'13 JAS'13 OND'13 JFM'14 AMJ'14
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Share Holding Pattern  12 

33% 34% 34% 34% 34%

19% 19% 14% 14% 11%

12% 12%
12% 13% 15%

35% 35% 40% 39% 40%

AMJ'13 JAS'13 OND'13 JFM'14 AMJ'14

Promoters FIIs FIs and Mutual Funds Individual and Corporates
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Thank You! 
13 


