Private cloud will create
11akh jobs by 2015: Study

Cloud spending is estimated to rise to 8.2% of total IT spend
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TOTAL cloud market value
in India will reach $4.5 bil-
lion by 2015 from the pres-
ent $400 million. The pri-
vate cloud adoption will
dominate and account for
$35 billon in_revenue,
‘growing at over 60 per cent,
according (o a study by
EMC and Zlnnov Manage-
ment Consulin
o privale cloud imar-
ool 1,00,000 jobs
by 2015 from 10,000 today,
the study further said. The
study. estimates that  the
skilling and re-skilling mar-
ket in India will grow fast as
cloudcomputing become
critical to IT strategies.
‘The total cloud spend as
entage of the total IT
such is expected
to rise from 1.4 per cent
($0.4 billion) in 2010 to 8.2
per cent ($4.5 billion) in

The study notes_that
IT/TI S lclccum. BFSI,
manufacturing and govern-
ment sectors will con-
tribute largest to the cloud
market in India, with near-

T, tel

BFSI

ly 78 per cent of the total
market

According to the study,
there is an increased pref-
erence of private cloud over
public cloud over the next
five years in India. It also
estimates that private cloud
deployments could result in
potential savings of up to 50

per cent on the IT invest-
ments on average, when
compared wi a legacy T

com and networking, fa
ties and fabric, hardware,
software, internal labour
and external IT servic

Pari Natarajan, CEO of

Zinnov Management Con-
sulting, said, “Cloud com-
puting will reshape the In-
dian IT market by generat-
g new opportuniies rm
ndor:
changes . traditional TF
offerings. There is a high
chance that  companies
that e ot adopting IT to

rectly move into the cloud
model.”

Manoj Chugh, _presi-
dent, EMIC India & SAARC,
said, ‘It is interesting (0
note that while private
cloud will dominate market

tre in their journey to the
cloud are already turning to

ybrid cloud approach to
et the best of both worlds
~ choose what resources to
manage in-house and allow
what (o be managed exter-
nally. The hybrid approach,
we believe, will be the
eventual goal of customers
in their journey to the
cloud.”
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